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/ﬁ\ Housekeeping

Mute

Everyones lines are muted. We
may unmute these for sections of
the training.

Chat

If you want to ask a question or
add to a point, use the chat icon
to send a message to the trainer
in the training.

© 2021 Cisco and/or its affiliates. All rights reserved. Cisco Confidential

Q&A
1) Open the Q & A panel.

2) On the Q & A panel, type your
guestion in the text box.

3) (Optional) To edit your question,
highlight the text you want to edit,
and then right-click (Windows) or
select ctrl and then click (Mac) to
use the editing commands in the
menu.

4) In the Ask drop-down list, select
All Panelists, and then select
Send.



45 Minute
Agenda

Melanie Press Holly Valdez

MVC Americas Lead Partner Experience Lead

Partner Self Service (PSS) and Logo Builder
Melanie Press

Partner News Hubs, BX, SalesConnect, Cisco Video Portal
Holly Valdez

Marketing Velocity Learning & Central Demo
Holly and Melanie

Resources



Contacts | Help | Terms & Conditions | Privacy Statement | Cookie Policy | Trademarks

Cisco Partner Marketing Resource Guide

Find everything that we are going to cover, and more, in the
Cisco Partner Marketing Resource Guide



https://ebooks.cisco.com/story/cisco-partner-marketing-resource-guide-amer/
https://ebooks.cisco.com/story/cisco-partner-marketing-resource-guide-amer/
https://ebooks.cisco.com/story/cisco-partner-marketing-resource-guide-amer/

Partner Self Service

What is it?
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Opt-in/Opt-out of Cisco Communications

Partner Self Service is the convenient way to maintain
your company, contacts and location information. It
gives you the ability to manage your Company
information, Location details and administer your
Contacts for access association and proper .
communication about policies and program changes. 2

Partner User/Admin

When do you use it?

. Basic Information

. Change Location

. Delete or Merge Cisco.com User IDs

. Cisco Testing Information Click here to access
. Opt-in/Opt-out of Cisco Communications w
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https://getlog.cloudapps.cisco.com/WWChannels/GETLOG/welcome.do
https://getlog.cloudapps.cisco.com/WWChannels/GETLOG/welcome.do

Cisco Partner Logo Builder

partnership logo
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cisco Ccisco
Partner Partner

Black Gray Cisco Blue

Please note that recently approved designations can take up to 4 hours to appear.

credentials (N

File format: PNG

File format: EPS

Note: Any time you
are creating an asset
with your logo on it,
you MUST use the
Cisco Partner logo if
you are adding a
Cisco logo. Click here
for more information.



https://partnerlogo.cisco.com/
https://www.cisco.com/c/dam/en_us/partners/downloads/market/partner-guide-to-branding-cisco.pdf

Partner News Hub

-

Partner News Customized for You

Accelerate your success with updates, resources and opportunities - all in one

place.

Preview news for
sellers

Preview news for
technical
engineers

All in One

Preview news for
executives

Preview news for
marketers

Preview news for
partner admins
and operations

Preview news for
MSPs

Preview news for
distributors

https://partnersuccess.cisco.com/news-subscribe



https://partnersuccess.cisco.com/news-subscribe

Welcome to the new

Brand Exchange

1) Choose “Get
Started” and it will
take the user through
a tour of the new
layout.

“My collections
> Starter Kit”



https://bx.cisco.com/c/r/cbx/index.html#/layout/mycollections?folderId=3779194&folderName=Starter%20Kit&type=share

3X/SalesConnect + Video

Portal Demos




Marketing Velocity Learning

http://cs.co/MarketingVelocityLearning

On demand trainings: courses, videos, webinars, eBooks
- Over 180 pieces of content

Thought leadership from market influencers
- Jay Baer

+ Melonie Dodaro

- Cynthia Price

- Marcus Sheridan

Learning paths designed to help partners master
topic in small steps

a

1. Building an Integrated Sales & Marketing Approach
2. Building a Social Selling Practice
3
4

. Developing a Successful Digital Marketing Campaign
. Creating an Effective SEO Strategy
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Marketing Velocity

Learning



http://cs.co/MarketingVelocityLearning

Marketing
Velocity

W

Marketing Velocity Digital

Join us for this fully digital event designed to help
you differentiate, reach more customers and
maximize growth and profitability.

Avalilable on-demand

\Watch Now

Cisco Marketing Velocity Digital


https://transform.cisco.com/marketing-velocity-digital-2021

Marketing VVelocity Central

How to Access MVC

1. Acquire a Cisco.com UserlD (CCO ID) and password if
you do not have one. If you do not have one, click here
for instructions.

2. Attach your CCO ID to your employer's company
account in Partner Self Service. Click here for
INnStructions.

3. Access Marketing Velocity Central.

« (o to marketingvelocitycentral.cisco.com, enter
your CCO ID and password - you will see a
"Navigation Error*

« Allow 24 - 48 hours after your first login attempt
for your account to be created in MVC

« Login again at marketingvelocitycentral.cisco.com
after 24 - 48 hours

Note: If you have Cisco access in PSS, but do not have MVC access, you will
need to work with someone at your company with MVC admin access. The
contact with admin access will need to use PSS and update the new contact to
give them MVC marketing and/or admin access.



marketingvelocitycentral.cisco.com
marketingvelocitycentral.cisco.com
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http://www.cisco.com/go/partnerenablement

Useful Resources

Marketing Velocity

Partner Marketing Resource Guide

Brand Exchange

Partner Logo Builder

Marketing Velocity Central
Campaign Guide


https://bx.cisco.com/
https://ebooks.cisco.com/story/cisco-partner-marketing-resource-guide-amer/
http://www.cisco.com/go/marketing
http://cisco.com/go/partnerlogo
https://ebooks.cisco.com/story/apo-mvc-guide

